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Location:  The College 
at Mid-America, 2095 
Appling Road, Cordova, 
TN 38016 

D on’t you just 
love hearing 
Success Stories? 

  

 

So many of our meetings 
focus on issues or 
problems and how to 
overcome them. So we 
decided to take a month 
and focus on Success 
Stories. 

Come learn from our 
panel of Real Estate 
Investors about the 
successes they have 
accomplished.  Who 
knows we all may learn a 
new secret of success that 
we can carry into our own 
investing.  

Join us for a live or virtual 
session. The event is free 

for members, while 
guests can attend for 
$30.00. Come at 5:30 pm 
to enjoy networking and 
join one of the Early 
Bird Sessions at 6:00 pm.   

Peyton Clark with We 
Buy Houses.  If you are 
not familiar with how 
this Gold Sponsor does 
business and how they 

might be able to work 
with you don’t miss this 
Early Bird. 

Or join Joe Kirkland as 
he explains MIG 
Member Benefits.  Even 
if you have been around 
awhile there is may be 
something new to you! 

 Continued on page 2 

https://www.memphisinvestorsgroup.com/content.aspx?page_id=4002&club_id=760095&item_id=2155712
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MIG Calendar March 2024 
Central Time 

Continued from Page 1 

When: Thursday, March 14, 
2024  

Networking begins at 5:30 
pm 
Early Birds begin at 6:00 pm 
Main Session begins at 7:00 
pm 

D ’t f t t  i t  

                    

Where: (Virtual Option Available) 
The College of Mid-America 
2095 Appling Rd. Cordova, TN 
38016 

Cost: Active MIG Members Are 
Free, Meetup Members & Other 
Guests are $30 each. 

Any guest who joins at the 
meeting can apply this fee toward 
their membership. 

 

 
The College at Mid-America 

 2095 Appling 
Road 

Cordova, TN 
38016 

 

 

 

Check the website 
for the most up-to-
date Calendar.  
Things change 
almost daily! 

CALENDAR 

NOTICE 
MEMFLIPS has 
changed locations! 
Now at 901, 
Realtors 

https://www.google.com/maps?q=2095%2BAppling%2BRoad%2CCordova%2CTN%2C38016%2CUSA
https://www.google.com/maps?q=2095%2BAppling%2BRoad%2CCordova%2CTN%2C38016%2CUSA
https://www.google.com/maps?q=2095%2BAppling%2BRoad%2CCordova%2CTN%2C38016%2CUSA
https://www.google.com/maps?q=2095%2BAppling%2BRoad%2CCordova%2CTN%2C38016%2CUSA
https://www.google.com/maps?q=2095%2BAppling%2BRoad%2CCordova%2CTN%2C38016%2CUSA
https://www.google.com/maps?q=2095%2BAppling%2BRoad%2CCordova%2CTN%2C38016%2CUSA
https://www.memphisinvestorsgroup.com/content.aspx?page_id=4001&club_id=760095
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The Synergy of Real Estate  
and In�inite Banking:  

A Summary Guide to Leveraging Whole 
Life Policies in Property Investment 

 

process, diminished fees, and a �lexible 
repayment timeline that’s tailored to the 
investor’s unique needs. 
 

Streamlined Rehabilitation & 
Improvements 
For those in the world of Fix-N-Flips and 
Rehabs, securing external funding for such 
endeavors can be cumbersome, time-
consuming, and sometimes expensive. 
In�inite Banking offers a solution. By 
allowing investors to borrow against their 
policy, funds can be accessed ef�iciently. 
Once the property is upgraded and either 
sold or re�inanced, the policy loan can be 
repaid, keeping the investment cycle 
smooth and �luid. 
 

Bridge the Gap with Bridge Financing 
The real estate market is dynamic, with 
opportunities sometimes requiring 
immediate action. Traditional �inancing 
methods can be slow, making it challenging 

growth and pro�it. But as with 
all investments, funding and 
liquidity remain the lifeblood of 
success.  
Enter the In�inite Banking 
Concept (IBC).   
At its core, the In�inite Banking 
Concept is about becoming 
one’s own banker. By 
harnessing the cash value 
growth of a dividend-paying 
whole life insurance policy, 
investors have a reservoir they 
can tap into. This capital can be 
borrowed against and repaid at 
the policy owner’s discretion, 
bypassing many of the hurdles 
of traditional bank �inancing.  
When integrated into a real 
estate portfolio, IBC can prove 
to be a powerful ally. 
 

Swift Property Acquisition 
Navigating the maze of 
traditional bank �inancing often 
presents challenges: extensive 
paperwork, approval delays, 
and rigorous credit evaluations. 
For many real estate investors, 
these hurdles can mean missed 
opportunities. With IBC, 
investors can directly borrow 
against their policy’s cash value, 
cutting out the middleman. This 
means a swifter acquisition 

By Jason K. Powers t 

T he dynamic world of 
real estate offers 
myriad avenues for 

to capitalize on time-sensitive 
deals. The In�inite Banking model 
shines in these moments. As a 
rapid-response tool, it can act as a 
bridge loan, ensuring investors 
have the agility to secure 
promising deals. Then, once the 
property is re�inanced or sold, the 
borrowed amount can be returned 
to the policy, ready for the next 
opportunity. 
 
Strategic Land Purchases 
Land is a foundational real estate 
investment. It offers potential 
long-term appreciation, especially 
in growing areas. However, 
immediate development isn’t 
always feasible or strategic. Here’s 
where the IBC becomes 
invaluable. Investors can tap into 
their policy’s cash value to �inance 
land purchases, holding onto these 
assets until market conditions are 
ripe for development or resale, 
thus ensuring they don’t miss out 
on strategic land acquisitions. 
Remember the unstructured loan 
component? You’re in charge! 
 

Down Payments Made Easy 
A sizable down payment can be a 
decisive factor in securing a 
lucrative property deal. However, 
arranging large sums quickly isn’t 
always feasible. Cash value from 
your policy, offers a workaround. 
By allowing investors to borrow  

Continued on Page 9 
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March’s Super Saturday Seminar 

 

 

 

Register now for Early Pricing. 

Prices go up to $60 for MIG 
Members and $110 for Non-
members at midnight on 
Thursday, March 14th! 

 

One of the most valuable skills any investor can have is how to look up records on properties 
and people!  Here is what Joe will cover in the Super Saturday Seminar: 

 

 
• How to Get Property 

Descriptions 
• How to Get Probate Records 
• How to Find Tax Information 

on Properties 
• How to Find Pending 

Lawsuits 
• How to Find Old FEDs 

(Evictions) 
• How to Find Judgements 
• How to Search for Criminal 

Records 

 

• How to Find Property Owners 
• How to Get the Owner's Mailing 

Address 
• How to See if a Property is in a 

Flood Zone 
• How to Search for Liens on a 

Property 
• How to Search for Liens on 

People 
• How to Search Court Records 
• How to Search Bankruptcy 

Records 

 And, Do it All From Home, Most for FREE! 

https://www.memphisinvestorsgroup.com/content.aspx?page_id=4002&club_id=760095&item_id=2155713
https://www.memphisinvestorsgroup.com/content.aspx?page_id=4002&club_id=760095&item_id=2155726
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We are thrilled to welcome Walter Jones as a Gold 
Sponsor at our highest level, joining us as an individual and 
not as a company. 

Walter is a Realtor with BEST Real Estate company and 
ready and able to help you with your Real Estate 
Investments.  Contact him at 501-891-3141 or 
walterjones3@gmail.com. 

Please say a special MIG Welcome to Walter at our March 
meeting. 
 

Walter originally joined MIG in 2017, and 
purchased his first investment property, a 4-plex, 
in 2018 using a licensed agent in the Memphis 
Investor Group. He previously held an Alabama 
real estate license from 2007-2010, but 
continued his W-2 work in the restaurant and 
health care industries in corporate field support. 
By 2020 he added 2 more duplexes to his rental 
portfolio, and after a Covid related job loss he 
decided to make the jump to being a full-time 
investor and real estate agent with BEST Real 
Estate Company. 
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By Rebecca McLean, Executive 
Director, National REIA 
 

 

how the changes in the economy may affect 
your business is just one of many ways you 
benefit from being a member of National 
REIA.  I wanted to share some interesting 
economic insights that have emerged recently 
that may affect how you plan for 2024 as a real 
estate investor.   For other benefits, both old 
and new, please visit nationalreia.org and check 
out the many ways we can help you be more 
successful and profitable in your investing 
journey. 

Just a few days ago, the Bureau of Economic 
Analysis revealed that the U.S. economy 
expanded at an impressive rate of 4.9% in the 
third quarter, 2023. This is a significant jump 
from the 2.1% growth we saw in the second 
quarter. 

While we’re still waiting on numbers from 
other major global players, it appears that the 
U.S. is outpacing most, except for perhaps 
India and China.  Interestingly, China had a 5% 
annualized growth rate but is now grappling 
with economic challenges.  We are all waiting 
for the other shoe to drop as everyone knows 
that they’ve been propping up their economy 
even more than we have and an economic crisis 
is inevitable.  

A key driver of this U.S. growth is consumer 
spending, which makes up a huge portion of 
our economic activity. In September alone, 
spending increased by 0.7%, following a 0.4% 
rise in August. This boost is largely attributed 
to increased spending on services like 
international travel, housing, utilities, health 
care, and airline transportation. 

But let’s jump to October. We’re now seeing 
some potential challenges on the horizon for 
consumers. Credit card interest rates are 
soaring above 20% for unpaid balances. 
Mortgage rates have hit 8%, auto finance rates 
are at 7%, and student loan payments are no 
less than $500 a month. I can’t even imagine 
what those stats will look like after the major 
spend for the holiday season is over. 

But here’s the most concerning statistic; 
Consumer debts aren’t being paid on time. 
Vantage Score Credit Gauge, a credit risk tool 

developed in partnership with the nation’s three 
largest credit reporting agencies (Experian, 
Equifax and TransUnion) reported Oct. 31 that 
early-stage delinquencies spiked from 0.84% in 
August to 0.91% in September across all 
consumer loan products. And we’re seeing this 
trend extend to mortgage and auto loans as 
well. 

Recent data from the Federal Reserve Bank of 
New York confirms this trend. Household debt 
has climbed to a staggering $17 trillion, with 
about $1 trillion coming from credit cards. 
Notably, mortgages remain the largest debt for 
many Americans, totaling around $12 trillion. 

What may be more concerning is that, after 
prolonged stability, mortgage delinquency rates 
are beginning to inch upward again. 

According to the National Mortgage 
Professional, the national delinquency rate for 
September reached 3.29%, marking a 12 basis 
points rise from August and a 13 basis points 
year-over-year increase. This shift represents 
the most significant, and only the second, 
annual uptick in the past two-and-a-half years. 

As for auto loans, in September, the percentage 
of auto borrowers who were at least 60 days 
late on their bills rose to 6.11% according to a 
Fitch Ratings report. That marks the highest 
default level since 1994. A big part of the 
reason for these defaults is the monthly car 
payments, which have risen sharply ever since 
interest rates started climbing. A Financial 
Times report concludes one out of every five 
car owners with a loan has a $1,000 monthly 
car payment. 

I am curious to see what the fourth quarter will 
look like when the numbers come out in late 
January.  Some predictions show that the 
economy will grow by 4 or 5 percent.  

Staying on Top of Economic Insights & Trends is 
Paramount for Your Business 

I hope this update finds you and 
your family well! Keeping abreast 
of trends and being briefed about 

 

However, how much will the debt levels of 
the American consumer grow? 

 With the labor marketing making it appear 
that anyone interested can find a high 
paying, flexible job, it can often boost 
consumer confidence to the point that 
overspending occurs, whether the consumer 
can actually afford it or not.  This surge in 
consumer spending—often beyond means—
raises concerns,especially as we approach 
the peak retail spending season. 

For us as real estate investors and small 
business owners, this race to spend can have 
disastrous results as 2023 turns to 2024.  
Rent may not be paid on time, ability to 
finance purchase of a newly rehabbed house 
might be tougher and paying back any 
private money loans may become a 
challenge.  If banks begin to be concerned 
the ability to get conventional loans may 
lessen.  Any change in the economy can 
radically affect our industry.  Let’s stay 
aware and ready for potential challenges in 
the coming quarters.  For well-informed and 
well-prepared investors, opportunities 
always abound! 

One way is to stay connected with your local 
REIA for information about the local 
economy and to National REIA for national 
trends and data.  Visit 
RealestateInvestingToday.com daily for 
updates and use the National REIA data 
portal powered by Homeworthi to see how 
your area is performing against national 
averages. 

Rebecca McLean is the Executive Director of 
National Real Estate Investors Association 

 c 2023 Used with permission 
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Keeping those Resolutions! 

Many of you - research suggests over 40 percent - probably made some New Year’s resolutions. 
Lose a few pounds, go to the gym five nights a week, check out Real Estate Investing Today on a 
regular basis—the list goes on. Sadly, according to some studies, just 8 percent of you will 
actually achieve these resolutions. 

 
Personally, part of the problem is that after a strong month or two to kick off the new year, my resolutions are 
all but forgotten until the following December, when I suddenly have one month left to clean 
my attic and lose 20 pounds. 

 
The key to success is to put in the work on the front-end so you’re not scrambling at the back end— 
which was, in many ways, the theme of our recent Winter Cruise. Our subjects covered more 
than just preparing for a year of change, but possibly even a “season” of change. With the 
economy being analyzed by everyone and many of them coming up with completely opposite 
conclusions, it feels like we need a plan A, B, C and maybe even a D for good measure. Keep an eye 
out for clips from the cruise on our social media platforms and other data to keep you informed on 
RealEstateInvestingtoday.com. 

 
For those of you who are rental property owners it’s the time of year that we fret about broken pipes, 
frozen driveways, and more. Hopefully you did some weatherization and preventive 
maintenance before the season turned. It’s truly the most proactive thing you can do to keep your 
properties in tip- top shape year-round. From scheduling to do-it-yourself repairs, and to calling 
in a professional, you’ll find a wealth of information to save significant time and money this year in 
your National REIA benefits information at https://nationalreia.memberflow.com/Home/Benefits. 

 
For some, another resolution may be to make more money. That was another great topic on our 
Cruise! Look out for those clips, articles, and REIA Now webinars throughout 2024 to help you reach 
that goal! Keeping the money you make, growing it, and saving money where you can is another way 
that National REIA and your local REIA can help. Check out the benefits of National REIA at the link 
above and with your local REIA by visiting their website. 

 
For others, connecting with colleagues is a worthwhile 2024 goal. Many of you got a jump 
start on that with Winter Cruise, but there are many more opportunities coming your way. Stay 
connected with National REIA and your local REIA to hear about events where you can network 
and stay up to date about your local market conditions and opportunities. 

 
Here’s to the start of a new year - and meeting those resolutions! 

 
Rebecca McLean 
NREIA Executive Director 

nationalreia NOW 

https://realestateinvestingtoday.com/
https://realestateinvestingtoday.com/
https://nationalreia.memberflow.com/Home/Benefits
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from their policy’s cash value, they 
can swiftly arrange for down 
payments, often giving them a 
strategic edge in negotiations. This 
not only ensures quicker deal 
closures but also conserves other 
liquid assets for different 
opportunities. 

Ready for Rainy Days 
The unpredictability of the real 
estate market demands a well-
prepared investor. Unexpected 
expenses, such as sudden repairs or 
unforeseen legal issues, can crop up, 
demanding immediate funds. The 
IBC serves as a �inancial safety net. 
Having access to the policy’s cash 
value ensures that investors can 
manage unexpected costs without 
destabilizing their portfolio or 
resorting to high-interest emergency 
loans. 

Stay Liquid in Lean Times 
Economic downturns and market 
recessions are inevitable. During 
such times, traditional lenders often 
become risk-averse, like they are 
right now, making it hard for 
investors to access funds. However, 
those integrated with the In�inite 
Banking Concept have an edge. They 
can access their policy’s cash value, 

ensuring liquidity even in lean 
times. This liquidity advantage 
allows them to capitalize on 
undervalued properties when 
others are cash-strapped, setting 
the stage for signi�icant future gains. 
Estate Planning with an Edge 

Any robust real estate portfolio 
requires foresight, not just for 
current investments but also for 
future wealth transfers. The In�inite 
Banking Concept offers dual 
bene�its in this regard. First, the 
death bene�it of the insurance policy 
provides, usually, a tax-free wealth 
transfer mechanism. Second, the 
liquidity from the policy ensures 
that estate-related expenses or 
taxes can be managed without 
hastily liquidating properties, 
ensuring the legacy remains 
undisturbed.  So, in the intricate 
dance of real estate investment, the 
In�inite Banking Concept can be a 
game-changer. By merging the 
liquidity and �lexibility of IBC with 
real estate’s potential, investors set 
the stage for sustained success. As 
with all �inancial strategies, it’s 
pivotal to engage professionals 
well-versed in both realms, 
ensuring the nuances of policy 
loans, dividends, and real estate 
intricacies are harmoniously 

intertwined.  That’s where we 
come in.  

Reach out today, and let’s see what 
the In�inite Banking Concept can do 
for you. 

Jason K Powers is a Multi-Business 
Owner, Real Estate Investor and an 
Authorized IBC Practitioner. In an 
exclusive partnership with the 
National Real Estate Investor 
Association, Jason is the go-to 
expert for all aspects of In�inite 
Banking and Life Insurance. Jason 
works with clients across the 
country showing them how to 
achieve their �inancial goals by 
taking control of the banking 
function in their life and creating 
�inancial goals by taking control of 
the banking function in their life 
and creating �inancial velocity that 
can last for generations. Connect 
with Jason today to explore how 
the In�inite Banking Concept can 
empower you to reach your 
�inancial goals. 

For more information, visit 
www.1024wealth.com/NREIA 

 

 

c 2023 Used with permission 

The Synergy of Real Estate Investing and Infinite Banking …Continued from page 3 

 

http://www.1024wealth.com/NREIA
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You or your company could be 
advertised here. 

Contact MIG at 
MemphisMIG.@gmail.com 

Or call 901-300-6577 

mailto:MemphisMIG.@gmail.com
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MARCH FOCUS EVENTS
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WWW.MemphisInvestorsGroup.com 

 

 

http://www.memphisinvestorsgroup.com/
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We Sincerely Thank Our Valued Sponsors of 
the Memphis Investors Group 

 

 

 

Closings/Title Insurance 
Gold Sponsor 

Executive Title & Closing, Inc. ~ Joseph T. Kirkland, Jr., Senior 

Underwriting Counsel; 700 Colonial Road, Suite 230, Memphis, 
TN 38117; Ph: (901) 537-1344; For all Your - Real Estate Closing 
Needs. 

Gold Sponsor 

Millennial Title ~ 1661 International Drive, Suite 408, 
Memphis, TN 38120;615-385-5944; Andly Maloney, Closing 
Coordinator; Our Memphis Millennial Title office is here to 
serve southwest Tennessee and surrounding regions. 

Silver Sponsor 

Titan Title Company, LLC ~ Kay Wheeler, Senior Closer; 
Kay@TitanTitleCo.com; (901) 75-.7910; 7500 Capital Drive, 
Germantown, TN38138 

Financial Services 
Gold Sponsor Strategic Financial Services -  Maria 
Popa, Financial Advisor  - Specializes in helping 
Investors prepare for the future.   Phone: 901.767.5951  
mpopa@strategicfinancialpartners.com 

Home Buyers 
Gold Sponsor 

WeBuyHouses.com Memphis ~ We pay cash and close fast. Eric 
Hobbs-- (901) 444-3841; eric@webuyhouses.com; 
webuyhouses.com 

 

Lending, Hard Money 
Gold Sponsor 

Catalyst Funding/901.Mortgage ~ Fix and Flip funding, 
financing for investment properties. www.901.Mortgage, 875 
North White Station Memphis TN 38122~ Pablo Pereyra, 
Pablo@901.Mortgage (901) 676-6555 

 

Silver Sponsor 

CoreLend Financial Flexible Lending/or Real Estate 
Acquisitions. Ray Branch (901) 414-2217 
ray.brancr@CoreLendFinancial.com 
www.CoreLendFinancial.com 
 
 

Products & Services 
Silver Sponsor 

ROOF MAXX Ken Cope, Certified RoofMaxx 
Dealer; Roofmaxx.us/e-Memphis-TN; (901) 463-
2200; Call Today 

 

Realtors 
Gold Sponsor 

901.Realtor ~ Pablo Pereyra, 
Pablo@901.Realtor (901) 213-7229 (office) (901) 
550-4359(cell) 875 N White Station, Memphis, 
TN 38122 
 
Gold Sponsor 

     Walter Jones, (BEST, Real Estate) 
     WalterJones3@gmail.com (501) 891-3141 

 
Visit our website for information on investing in 
your business by becoming a sponsor of MIG! 
Download your sponsor application from the website 
today! 

 

tel:+19017675951
mailto:mpopa@strategicfinancialpartners.com
http://www.901.mortgage/
mailto:Pablo@901.Mortgage
mailto:ray.brancr@CoreLendFinancial.com
http://www.corelendfinancial.com/
mailto:Pablo@901.Realtor
mailto:WalterJones3@gmail.com
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Memphis Investors Group 
4728 Spottswood Ave #289 
Memphis, TN 38117-4817 

 

Email: MIG@MemphisInvestorsGroup.com 

Email with attachments: MemphisMIG@Gmail.com 

 

www.MemphisInvestorsGroup.com 

 

Advertising Disclaimer 

The Memphis Investors Group 
(MIG) does not specifically 
endorse any of the products, 
services, or vendors contained in 
this service guide.  This guide 
represents sponsor-members of 
the Memphis Investors Group 
and advertisers of its monthly 
newsletter publication. 

 

MIG strongly urges everyone to 
do his/her own due-diligence 
when selecting, purchasing, or 
hiring any products, services, or 
vendors.  MIG also strongly 
recommends that you always get 
more than one estimate on any 
product or service before 
making your final decision. 

 
T H E  H E A R T B E AT  O F  T H E  M E M P H I S   

R E A L E S TAT E  I N V E S T M E N T  C O M M U N I T Y  
THE MEMPHIS INVESTORS GROUP 

Monthly Member Newsletter 
 This newsletter is published monthly by the Memphis 
Investors Group (MIG), a non-profit association devoted to 
helping its members learn, grow and prosper as members of the 
Memphis-metro real estate investment community.  
Subscriptions are included in the annual membership dues for 
Regular Members and Corporate Sponsors.  For more 
information about membership/dues, you may contact us below. 

 MIG does not endorse any person or organization or the 
advertisers appearing in this newsletter.  Its programs are 
designed to be educational, motivational and enjoyable. 
(Remember that speakers and authors primarily discuss 
techniques and methods that work for them.)  Whenever actions 
involving purchases, sales or tenant relations are being 
considered, rely upon the advice of your real estate professionals 
– your attorney, accountant, and Realtor.  Always seek competent 
advice concerning your specific situation. 

On the web: WWW.MemphisInvestorsGroup.com 

Copyright 2022 All Rights Reserved. No part of this publication 
may be copied or reprinted without the express written 
permission of the Memphis Investors Group. 

Meeting Location Information: 

When local meeting restrictions are in effect, 
MIG meetings may be either Virtual or Live. 

To receive links to Virtual Meetings, register from 
the event page. 

Live events will follow local restrictions, 
including mask mandates, as required. 

Live events meet at various locations.  Check the 
event pages (linked from the calendar page) for 
the most up-to-date location and time 
information. 

WWW.MemphisInvestorsGroup.com/calendar 
Notice: The opinions, materials, content, and concepts presented 
in the articles included in this newsletter are solely those of the 
writer and the writer’s company and do not necessarily reflect 
the views, opinions, nor does the presentation of this article 
constitute an endorsement of any writer or product sold by the 
Memphis Investors Group, its affiliates or any other presenting 
members or sponsors. 
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